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Dear David and Tim 

Mirvac Limited - Notification N31738 

We refer to your letter of 6 November 2006 and our teleconference of 17 November 2006. Tlie purpose of 
this letter is to respond in writing to two issues we discussed in our teleconference in relation to Mirvac 
Limited's ("Miwac") exclusive dealing notification. 

1. Meclianisms by which the benefits of Mirvac's arrangements will be passed on to consumers 

1.1 The benefits arising out of Mirvac's volume-based discount arrangements with Tradelink for the 
acquisition of plumbing supplies and Mirvac's condition tliat its plumbing subcontractors acquire 
plumbing related supplies from Tradelink are expected to be passed on to its customers in the 
form of lower prices for Mirvac's houses and units or a higher quality of those houses and units. 
This is owing to the highly competitive conditions in the building industry wliicli mean tliat any 
cost savings achieved by Mirvac will flow through to its customers. 

1.2 Sucli cost benefits cannot be quantified in dollar terms with precision at this stage. However, one 
contributing factors is that tlie prices for plumbing related supplies used on Mirvac's projects are 
transparent and billed on a "pass through" basis to Mirvac. Tlie subcontracting terms prevent 
Mirvac's plumbing subcontractors from adding any margin to the cost of these plumbing related 
supplies for Mirvac building projects. 

1.3 This innovative approach in extending the volume discount to subcontractor pl~rchases of 
plumbing supplies will result in the total cost of Mirvac's building projects decreasing to tlie 
extent that there are savings in plumbing related supplies, making Mirvac's houses and units 
cheaper or higher quality and therefore more competitive. 

2. Contractual arrangements between Miwac and its customers 

2.1 The contractual arrangements between Mirvac and purchasers of'Mirvac houses or units will be 
tlie normal contractual arrangements which apply for house and land packages or units. That is, 
purchasers will enter into contractual arrangements with Mirvac only and Mirvac will deal 
directly with its subcontractors in the event there are any complaints from purchasers in relation to 
tlie plumbing supplies or services. 
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2..2 Purchasers of Mirvac houses or units will not be asked to enter into contractual arrangements 
directly with plumbers and will not be expected to resolve any such complaints with the plumbers 
themselves. 

Please contact us for any questions regard the above. 
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